TH UNDE R CAT 1925 Isaac Newton Square Suite 180 | Reston, VA 20190

TECHNOTLOGY (703) 674-0216 www.thundercattech.com

Commercial Business Development Representative

Award winning ThunderCat Technology is a Service-Disabled Veteran-Owned Small Business (SDVOSB) that delivers technology
solutions and services to government organizations, educational institutions, and commercial companies. Specifically, ThunderCat is a
systems integrator that brings an innovative approach to solving customer problems in and around the datacenter by providing
strategies for Data Storage, Networking, Cyber Security, and Cloud Transformations. A proven leader, ThunderCat Technology
provides and optimizes technologies from best of breed manufacturers. Clients include DOD, HHS, DHS, VA, Treasury, FBI, State of
Virginia, Hawaii Health Systems, and Avery Dennison. http://www.thundercattech.com

The Commercial Business Development Representative is an IT sales position that utilizes communication, consultative selling, and
interpersonal skills. Assist the VP of Commercial Sales in the successful growth of the commercial sales team. Help our customers
solve business and technical challenges by booking net new meetings with customers to introduce the ThunderCat technical and
field sales team. This includes following proper processes and a clear focus on serving our clients’ needs and supporting their
mission. Work with our OEM partners and consult with VP of Commercial Sales and VP Sales Operations on best ways to manage
and develop those relationships.

Primary Responsibilities:
o Create new client relationships for ThunderCat Technology’s commercial team
Run campaigns for key commercial sales partners
Be an example for all in terms of ethics and compliance.
Conduct yourself in a manner that is consistent with the Company’s Code of Business Ethics and Conduct.
Conduct detailed research of the responsible accounts and arrange meetings.
Coordinate closely with sales operations, PMO, contracts, engineers, and marketing.
Responsible for providing periodic reports on sales activity including priorities and forecast to VP.
Generate a positive image of our company in the marketplace.
Provide ongoing market feedback including client priorities and needs; competitive updates; as well as emerging
technologies. Research latest IT products and solutions.
o |dentify and develop new business through networking, account research, cold-calling, and executing marketing plans.
o Participate in a success-oriented, ethical, and accountable environment within the company.

Skills:
o Strong ethics and integrity

e Understanding of government contracts and vehicles
o Expert level knowledge of FAR and other laws and regulations for government contractors
o Excellent communication skills both oral and written including presentation and negotiation
o Knowledge of Information Technology, specifically data center solutions.

Experience:

o 0-1years of experience in Information Technology Sales preferred.
o Bachelor degree or higher preferred

Salaryandcompensationcommensuratewithexperience. Benefitsinclude healthclubmembership, healthinsurance, dental, vision, short and long
term disability, life insurance and 401k.

ThunderCat does not discriminate in employment on the basis of race, color, religion, sex (including pregnancy and gender identity), national origin, political affiliation, sexual orientation,
marital status, disability, genetic information, age, membership in an employee organization, retaliation, parental status, military service, or other non-merit factor.” Equal Opportunity
Employer: disability/veteran. The Affirmative Action plans are located in the HR office and may be reviewed by applicants and employees during normal working hours.
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